
“I was skeptical about whether a lower carbon 
footprint would help us generate business in our 
region but CarbonCure’s market development 
support has yielded results. We are seeing a lot of 
success, not only commercially, but also with 
residential home builders across the Midwest. It 
exceeded my expectations.”

-Jeff McPherson, Vice President of Sales & Marketing, Irving Materials, Inc.

 

CarbonCure’s Market Development Program helps your team to sell 
the benefits of low-carbon concrete products—and win new business. 

Market Development
Program
The movement to reduce embodied 
carbon— i.e. the carbon footprint of 
building materials— is growing rapidly 
across the nation. You can help meet 
that demand while doing a good thing 
for your business, your community, and 
the environment, all with the expert 
support from CarbonCure’s 
sustainability team. 

Why wouldn’t you do it?

Grow  Your Business in the 
Green Building Market

Today, over half of all commercial 
construction projects are considered 
green. This represents a significant sales 
opportunity for concrete producers who 
can offer regional, low-carbon concrete 
products.

CarbonCure’s Market Development 
Program helps you to leverage these 
opportunities in your local markets so 
you can position yourself as a leader in 
the green building materials space.

Meet the Demand for
Low-Carbon Concrete

Architects & Engineers
Architecture 2030 & SE2050 initiatives set ambitious
goals to immediately reduce embodied carbon in 
specified building materials.

Owners & Developers
Project owners seek to live out their own corporate 
commitments through investment in greener building 
choices. Many are also looking to strengthen their brand. 

Government
Government agencies are advocating for the use of 
greener materials in their projects.



CarbonCure’s Market Development Program

Start Growing Your Business in the 
Green Building Market.

VISIT WWW.CARBONCURE.COM OR CALL +1 (902) 442-4020 TO LEARN MORE.

A Continued Path to Success
After the first 120 days, our team will continue to support 
you by providing you with data on your progress to date 
and promoting your ongoing successes. 

You’ll also have access to your own myCarbonCure portal 
for everything you need as you continue on your 
CarbonCure journey including: 

Your personal dataset of CO2 usage, filterable 
by plant locations and time segments 
(including daily usage)

Website plug-in to showcase your real-time 
CO2 savings metrics on your website

Project carbon savings calculator to submit 
compelling carbon savings estimates during 
bids and mix design submittals

Marketing materials including brochures, 
technical papers, branding tools, messaging 
guidelines, and PowerPoint presentations

CarbonCure sales and messaging training 
videos and supporting materials

Technical documents and installation manuals

Marketing materials for your audience

Internal communications tools for your staff

Sample specification language

Mix submittal documentation to support 
winning bids

Training programs for sales and marketing 
team members

Promotional AIA-accredited sales presentation

Thought leadership and industry insights

Lead sharing program for regional AEC 
prospects

Joint media opportunities

Direct support for engagement with your 
customers

During your first 120 days with CarbonCure, we’ll work with you to introduce your team and your customers to CarbonCure. Our 
team will provide sales and marketing materials targeted at your local architecture, engineering, and contractor (AEC) customers. 
We’ll also deliver sales and messaging training to your staff so that they can confidently position and sell the benefits of concrete 
made with the CarbonCure Technology. 

Our goal is to lower barriers to using concrete made with CarbonCure in commercial work, while increasing demand for your 
low-carbon concrete offering. Your success is our success.
 
As a CarbonCure customer, you can leverage the following market development resources:


